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Practice Detalls

+ No Insurance accepted

+ Opted out from Medicare
* No employees

* Minimal overhead

* Fees are high enough, overhead low enough
that part-time practice remunerative

+ Part-time hospital work



Non-1nsurance?

¢ Cashisking
* Principled receipts given to patients

* Patients submit clamsto thar insurance
companies themselves

¢ Areyou crazy?



Receipt for Services

Patient:
D.O.B.:
Diagnosis.
Date Services Render ed Fee
TOTAL PAID
BALANCE

NOTE TO INSURERS

Dr. Schiller does not accept payment from insurance companies. This receipt of services rendered has been given
directly to the patient, who may choose to submit this receipt to higher insurer for reimbursement.

Employer Tax ID

Dr. Schiller does not disclose his Employer Tax D to insurance companies, as heis not receiving any payments from
them. Insurers who use Employer Tax ID numbers for coding purposesin their software systems are advised to use
proxy codes or the patient’s own social security numbers. This has been done without problem by multiple past
insurers. Please check with your supervisor rather than calling Dr. Schiller.

CPT Codes

Dr. Schiller does not use CPT codes. He does not own a CPT codebook and makes no representation of knowing the
CPT coding system. He provides two servicesto his patients. Oneisan initial psychiatric diagnostic interview
generally lasting one hour in length. The second is a psychiatric medication management visit generally lasting one
half hour in length. In the past, insurers reimbursing Dr. Schiller’s patients have assigned a CPT code of 90801 for
hisinitial psychiatric interview and a CPT code of 90862 for his psychiatric medication management visits. This
information is only provided to assist you; Dr. Schiller makes no representation that these are the correct CPT codes.
Please assign CPT codes as you believe appropriate based upon the above description of Dr. Schiller’s services.

Mark Schiller, M.D.
California Medical License #G76519



FIND A NICHE

+ Fnd something that makes you special

+ Can be specialty, special knowledge, or
focus on non-insurance care

+ My practice focused on use of innovative
new psychiatric technology



“Why are we treating an organ, the
brain, withoul measuring the effect
of our treatment on the organ?”

— [, ETEFHEM SUFFIN, FOUNDER OF EEG
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Getting on the Right
Psychiatric Medications
Shouldn't Be Left to Chance.
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Market!

¢ The system isdesigned for you to be a compliant,
INsurance-seeking doctor

+ You haveto break through the system and let
patients know that you offer something special

* Internet, Cable TV, Radio, whatever it takes
+ Givetaksto patient groups and physicians
* Nurture professional referral sources

* Your practice will start to take off



